From:
[Your Full Name]
[Address Line 01]
[Address Line 02]
[Address Line 02]
[Post Code]
[Date]


To:
[Mr/Mrs Name of Director] Director
[Address Line 01]
[Address Line 02]
[Address Line 02]
[Post Code]


Dear Mr/Mrs. [Directors First Name],

Subject: Intention to Purchase a Vehicle — Payment by Bill of Exchange.

I hope this letter finds you well. I am writing because I am genuinely very interested in purchasing the following vehicle from your dealership, and I wanted to explain a little about the method of payment I would like to use — which I believe you will find both interesting and beneficial:

Vehicle: [VEHICLE AND MODEL NUMBER HERE]
Agreed Price: £ 00,000.00 [PRICE HERE]

I should explain that I propose to pay using a Bill of Exchange — a lawful payment method recognised under the Bills of Exchange Act 1882, legislation that has stood in England, Scotland, Wales and Ireland for over 140 years. This form of payment is sometimes referred to as "Different Performance" — a recognised commercial way of settling the purchase price, where the obligation is discharged through a valid financial instrument rather than a standard bank transfer.
I appreciate this may be a method you don't encounter every day — and that is exactly why I am writing to explain it clearly and openly. It is, however, a method regularly used by major banks, governments and large corporations, and carries full legal standing.

The courts — including rulings by Lord Denning — have consistently confirmed that a Bill of Exchange is to be treated as cash in every respect.

There are numerous websites available on this subject, some you might find interesting are: 
www.bill-of.exchange 
Also, this government website from legislation.gov.uk – Bills of Exchange Act 1882:
https://www.legislation.gov.uk/ukpga/Vict/45-46/61

What’s more, to make this especially worthwhile for your dealership, alongside the full purchase price, I am prepared to add an extra 20% on top of the vehicles asking price to cover any costs or administration time — so you receive the full agreed price plus a generous incentive, with no risk or delay.
I’ve also taken the time to check your company’s own Articles of Association, and Section 3.15 explicitly confirms that your company may "draw, make, accept, endorse, discount and execute bills, warrants, notes or other negotiable or transferable instruments" — meaning your company rules already accept this form of payment, even if it is not something your team has used before.
I have enclosed the relevant pages from Companies House for your convenience, dated 13 July 1998, so you don’t need to look them up yourself.
I completely understand that you or your finance team will want to review this carefully and perhaps speak with your bank — that is only reasonable, and I am happy to give you all the time, information and assurances you need. I know banks can be unfamiliar with this method at first, but that does not affect its legal validity — it simply means a brief period of familiarisation.

Please be assured the funds are fully available and unencumbered from a private trust of which I am a beneficiary. The Bill will be drawn for the full amount, signed by the trustees, and payable from a recognised UK bank account — it is unconditional, clear and fully compliant with the 1882 Act.

My only aim is to complete this purchase smoothly and fairly. I am ready to answer questions, provide further documentation, or sit down and talk it through whenever suits you. Once you are comfortable with the arrangement, we can agree a convenient date to collect the vehicle.
Thank you so much for taking the time to consider this alternative way of doing business — I truly believe it can be a positive arrangement for both of us. I look forward to hearing from you.

I would also like to add, if this purchase is successful, I would be looking to purchase another car for my partner from you.
I look forward to hearing from you. 
Yours sincerely,


[Your Name]
[Your Email Address]
[image: ] [Your Telephone Number]






Notes:

The Bill of Exchange will be:
· Drawn for the full agreed purchase price with no deductions.
· An extra 20% on top of the purchase price to cover any costs.
· Signed by the trust's duly authorised trustees.
· Payable from the trust's designated bank account.
· Presented as a valid, unconditional order to pay a sum certain in money, as required by the Bills of Exchange Act 1882.


As established in case law:
· Lord Denning in the House of Lords ruled that a "Promissory Note is to be treated as CASH" — and by extension, a Bill of Exchange enjoys the same status.
· In James Lamont & Co. Ltd. v. Hyland Ltd [1950] KB 585, the court declared that a bill of exchange should be treated as cash.
· In Brown Shipley & Co. Ltd. v. Alicia Hosiery, Ltd. [1966], Denning M.R. affirmed: "For many years the courts in this country have treated bills of exchange as cash".
· Warwick v Nairn (1855) established that "The payment by a bill of exchange is to be taken as the payment of so much cash".
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